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   Please join the Nebraska Sheep and Goat Producers Association on Saturday, September 12, 
2020. We will hosting a Beginning Shepherd Field Day. We will be having presentations and a farm 
tour that will help educate anyone who is considering starting their first flock of sheep or those 
who are already producers. 
 
There will be presentations on feeding practices, grazing information, overall basic care, a hands on 
hoof trim and shearing demonstration, and a producers panel Q&A session; along with a farm tour. 
I will be adding more information on these soon.  
 
There will also be a lunch  provided!  
 
Any questions please feel free to message or email the Nebraska Sheep and Goat Producers Associ-
ation.  Register today by either emailing ne.sheep.goat@gmail.com or call Melissa Nicholson at 308
-386-8378. In the email please include names of all who will attend/phone number/ address.  
 
We will have you pay when you arrive $30/non members $25/ members and $15/youth. 
We look forward to seeing all of you there!  
 
 
 
 
 
 
Are you passionate about the sheep and goat industry in Nebraska?  Do you  think the sheep and 
goat industry has room to grow?  Do you live in the central part of the state (North Platte to York)?  
If you would be interested in becoming a board member please email a letter of interest telling a 
little about yourself and your operation.   
 
 
 
 
 

 The Nebraska State Fair will look a little differ-
ent this year do to the pandemic.  The Nebraska Sheep 
and Goat Producers board of directors will be heading 
to the State Fair for two days this year to promote our 
producers products.  On August 29th and 30th we will 
be serving lamb and goat to visitors.   
 This opportunity to expose consumers to our 
product helps introduce them to quality products in 
our state.   
 We have been busy compiling a list of meat 
processors that will process lamb and goat for con-
sumers.  We would like to add a list of members that 
are willing to sell directly from the farm to consumers.  
If you would like your name to be added to that direc-
tory please email us.  We would like to hand this book-
let at State Fair. 
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Mountain Meadow introduces Taiga Tots 

J U L Y / A U G  2 0 2 0  V O L U M E  7 ,  I S S U E  4  

 Mountain Meadow Wool is proud to 
introduce its Mountain Merino Taiga Tots 
line, a comfortable and durable children’s 
clothing line made from 100% Mountain 
Merino wool. 
    The company introduced the new line 
on Kickstarter seeking pledges of 
$11,400—a goal it had nearly reached as 
press time on this issue. 
   “Taiga Tots came from an idea that chil-
dren should be able to play outside dur-
ing any season, staying warm in the cold 
but cool in the summer months,” the 
company wrote on its Kickstarter page.  
“To do so, they need clothing that can 
withstand years of fun, propel them to 
the limits of their imagination and above 
all keep them safe while getting dirty. 
    “I can personally attest to washing my 
wool hoodie every six months with nearly 
every day use.  A synthetic garment 
would need to be collected with a face 
mask and rubber gloves after such rough 
use.  That said, good gets spilled, that 
favorite irresistible mud puddle keeps 
popping up in the backyard when it rains, 
etc.  We pre-shrink each Taiga Tots gar-
ment and recommend future washing 
with a simple method: soak in warm wa-
ter and detergent for 20 to 30 minutes. 
Spin out water and then hang dry or tum-
ble dry on low heat. 
  “ Made with 100% Mountain Merino 
wool, these hoodies and leggings are 
essential for toddlers and kids.  We have 
designed the line with parents in mind 

who were tired of buying clothes and 
having  them outgrown in six months.  
There are only two sizes: 9 to 24 months 
and 3T to 6T. Sized for toddlers and kids 
respectively.  We designed the garments 
with rolled cuffs and our extra stretchy 
flex-fit knit to provide years of use.” 
  In addition to hoodies and leggings, the 
company was also offering beanies, baby 
blankets and adult hoodies through the 
Kickstarter campaign. 
  “We have the benefit of overseeing the 
whole production, start to finish here at 
our facility. We process the wool, knit 
and construct the garments, and ship 
right here in Buffalo, WY.  Our stream-
lined production gets Taiga Tots into your 
hands, as quickly as possible.” For more 
information visit MountainMeadow-
Wool.com.  
    

News Hub (New Zealand) – The Govern-
ment on Friday released its highly antici-
pated plan to revitalize the wool sector. 
  
The country's wool industry has been in 
sharp decline in recent years, with wool 
prices currently at a record low. 
  
The price farmers get from selling wool is 
so low, it fails to meet the cost of shear-
ing it, with farmers calling the situation 
"disheartening". 
  
Last year the Government set up the 
Wool Industry Project Action Group to 
take a deeper look at the issue and see 
what could be done to help it. 
  
Agriculture Minister Damien O'Connor on 
Friday described the group's findings as 
"grim, but accurate". 
 
 
 

 
 

MY GOATS CAN GIVE ME WHAT? 
    Q Fever refers to the infection of people with the bacte-
ria Coxiella burnetii.  So how is it that people contract this 
infection? To understand that, one must understand Coxi-
ella. 
    Coxiella burnetii is, as stated before, a bacteria.  It has 
a world wide distribution (aside from New Zealand) and is 
found in both wild and domesticated mammals, birds, and 
arthropods.  It can be spread from animals to animals via 
ticks and other arthropods.  It is also secreted in the bodi-
ly fluids of infected animals. In can be found in any area 
with ruminant livestock. When Coxiellais secreted in bodi-
ly fluids, it is exceed in a form that can survive for extend-
ed periods in the environment despite drying and the ap-
plication of disinfectants. 
  In goats and sheep, it can cause subclinical infections, 
or infections that care not readily visible, as well as ano-
rexia and late-term abortions.  Infected animal shed large 
amounts of the bacteria at birthing.  The bacteria are 
found in the placenta, as well as milk, urine and feces. 
  So how do people get Coxiellla infections?  When the 
bacteria is shed, it can survive in the environment for a 

long time.  People can be infected from as little as the 
inhalation of one single organism.  While inhalation is the 
main method of transmission, contact and the ingestion of 
contaminated dairy products are other possible means of 
transmission.  Given the main host of Coxiella, it follows 
that those who work closely with ruminants livestock are 
most likely to become infected.  Humans infected with 
Coxiella can exhibit flu-like symptoms, as well as hepati-
tis, endocarditis and abortion.  Individuals who are im-
mune compromised, such as pregnant women, are espe-
cially susceptible.  
    SO WHAT CAN YOU DO TO DECREASE THE RISK? 
  If your goats are experiencing late-term abortion, you 
should work closely with your veterinarian to determine 
the cause.  Your veterinarian will recommend sending an 
aborted fetus and placenta to a reputable lab for testing. 
  When kidding you goats, care should be taken to prac-
tice good hygiene. Pens should be cleaned thoroughly 
and bedding for animals should not be re-used. 
  Goats should also be treated with insecticides to prevent 
tick infestations. 

By Katie Estill, DVM 

New vision for wool sector gives 
struggling industry hope 

Q FEVER in Goats  
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  In the first study of its kind, published in the Journal of Roy-
al Society Open Science, a team of experts from the 
School of Veterinary Medicine and Science at the Uni-
versity have been able to demonstrate the automated 
detection of lameness in sheep when standing, lying 
and walking, using a new prototype tagging and moni-
toring system. 

The technology was developed by Dr. Jasmeet Kaler, Associ-
ate Professor in Epidemiology and Farm Animal Health 
from the University, along with industry giant Intel and 
agricultural software developer Farm Wizard. 

Lameness is the biggest health and welfare problem on 
sheep farms, costing the sector around 80m a year.  
More than 90% of farmers in the UK report laees in 
their flocks, most of which is caused by foot rot—a bac-
terial infection.  If spotted early enough, it can prevent 
the problem spreading in the flock. 

As sheep are a ‘prey’ species they are likely to mask signs of 
lameness when they feel threatened, or enlivened by 
the presence of observing farmers and vets.  It means 
that up to now, diagnosis has been difficult and relies on 
visual inspection because there are no validated com-
mercial tools available. 

The smart wearable technology consists of a sensing device 
worn on a sheep’s ear tab that gathers accelerometer 
and gyroscope data effectively tracking the animal’s 
behavior and movement and its way of walking.  The 
algorithms are used to create different alerts for farm-
ers.  What is particularly novel about the technology is 
that it uses edge processing which means it doesn’t 
need to send all the data to the Cloud because it does 
the thinking on the device, which helps with battery life. 

For all three activities (standing, walking and lying), the 
study has identified features that differed between lal-
me and non-lame sheep. This is particularly novel in 
lying and standing, which has unobvious lameness relat-
ed behaviors which it would be difficult to spot with the 
human eye previously.  

The results suggest that instead of affecting how much of an 
activity lame sheep do, it shows that they actually carry 
out activities differently, leading to a change in accelera-
tion and rotational movement. 

Detecting features that significantly differentiate lame from 
non-lame was not surprising because of visual differ-
ences previously reported between the gait pattern of 
lame and non-lame sheep.  Five out of the top six char-
acteristics when walking, were frequency, linked to 
rhythm and pace.  These differences could be linked to 
reduced mobility because of the disease in lame sheep, 
which also resulted indifferences in the regularity and 
frequency of head movements.   

Lame sheep also showed a change in gait with peculiar head 
nodding in line with stride compared to non-lame sheep 
which had a smoother stride pattern. 

A particularly interesting find was that the results for classi-
fication of lameness had a higher accuracy within lying 
and standing activities. 

The top features include a mixture of frequency and time-
domain features, this suggest differences in the variabil-
ity and smoothness of movements for both standing 
and lying down between lame and non-lame sheep.  In 
lame sheep this could be an attempt by the animal to 
reduce discomfort caused by  the lameness.  Where 
they redistribute their body weight to an unaffected leg 
leading to postural changes when standing.   

The research also suggests that lame sheep possibly lie 
differently than non-lame ones, this could once again be 
due to the animal’s attempt to alleviate the pain. 

Dr. Kaler said: “Our study has shown conclusively that there 
are behavioral differences between lame and non-lame 
sheep when walking, standing and lying.  This has been 
first report of its kind and given lameness classification 
is possible within all these activities this helps to im-
prove the accuracy as wel as flexibility in terms of ener-
gy requirements.  This automated system for the lame-
ness detection can help improve sheep health and wel-
fare on farms.” 

 

Source: Shepherd April 2020 

Detecting Lame Sheep 
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  What a trying year 2020 has been so far and it's only July! 
Markets haven't been what they should be for any commodi-
ty in the state and the fear of the unknown is not helping any-
one.   I thought for this newsletter article I would focus on 
something we as producers can definitely take control of and 
do for ourselves. Indulge me for a minute as I recall part of 
my experience at the American Lamb Board Summit 2019. 
 
   Like many of the sheep producers in our state, I'm what you 
would call a "small time, hobby farm". None the less, in June 
of 2019 I received an email from Premier One advertising an 
upcoming American Lamb Board Summit in Colorado. For 
some reason, major sheep events rarely happen within driv-
ing distance and I had to go.  So in August, I found myself 
crossing the border into Colorado to take part in my first ev-
er American Lamb Board meeting.  Now I would love to tell 
you how I rubbed elbows with some of the biggest names in 
the sheep industry and while I did sit with them; mainly I sat 
and tried to absorb the information/education that had taken 
many of them years to learn and yet they were willing to 
share with the rest of us.  And yes, if you are wondering by 
nature I'm a introvert and a book worm who loves taking 
notes, making lists, and reading; so it takes me a while to re-
ally get chatty! 
 
  Now being that we are small (35 breeding ewes, Polypay/
Tunis) many of the things that the presenters spoke of hadn't 
really resonated on our farm.  We're small, we sell to the lo-
cal livestock market, or we sell breeding quality lambs and 
many of these fellow shepherds raised thousands of head of 
sheep and sold to huge markets; so they were seeing the big 
picture and feeling economic effects much sooner than our 
farm.  In our little corner of the sheep world, if we made prof-
it after the feed and vet bill we are doing good. 
 
  So, when the first presenter that day started off by saying... 
Lamb needs improving and we need to fix it now so there is a 
future for the next generation (I'm paraphrasing). I was 
floored, I didn't really know that American shepherds were 
doing bad.  Much of it ties into the fact that America itself and 
its landscape for shepherds is so varying that there is no one 
way to raise your flock.  Unfortunately, that also doesn't give 
the consumer the degree of consistency in product that they 
see with pork, beef, or chicken. And because no one can tie a 
specific flavor profile, cooking method, or price point to our 
product many have not tried lamb; hence the reason lamb is 
behind.   Many presenters that day echoed the same rhetoric, 
American lamb is behind every market (beef, chicken, pork) 
and we need be willing to change.  But how do we change and 
why do we need to? 
 
  Change is scary but it must be done, sometimes.  While, we 
can't make everyone raise their lambs the same way; we can 
become united in our ability to represent our product with 
the transparency that the consumer is craving. Que to the 

final presenter of the day who made it clear that we need to 
"tell our farms story". We must get out there and present 
how we raise our lambs and sheep. Consumers, especially 
millennials/generation z, didn't grow up eating lamb but 
they purchase based on feelings of being connected to the 
product in which they are consuming. Many of us, myself in-
cluded, have made Facebook pages and 
websites, but is that enough? 
 
 Cut to global pandemic of 2020, this is the perfect reason 
why we need to start implementing some of the suggestions 
that these presenters brought to the table. The telling of your 
farms story and getting your products out there has never 
been more important.  I've seen loads of Facebook pages pop 
up, Farm to table, Farm to fork, etc.  NSGP even made one, 
which I think you should advertise your lambs for slaughter 
on (Pasture to Plate), shameless plug, I know. 
 
People are wanting, now more than ever, to buy meat from 
their farmer down the road.  And as sheep and goat produc-
ers we have the ability to rise to the top of the "meat pile", so 
to speak, as the beef and pork industries have unfortunately 
taken a hit.  So my advice to you, get out there, tell your story, 
advertise on our Facebook group sales page, and start intro-
ducing a whole new generation of consumers to how great 
American lamb is! With a little will power, some social media, 
and a new generation ready to try new foods we may just 
save the American lamb industry. 

 
If you couldn't tell I'm a bit passionate about sheep and dairy 
goats (but that's another article all together). I'm the newest 
board member of NSGP and our "small time, hobby farm" is 
located in the Eastern District near Pierce, NE. My husband 
and I are currently raising, hay, sorghum, wheat, corn/
soybeans, lambs, dairy goats, human kids (3), chickens and 
one duck.  We moved back to the family farm in 2016 to help 
"save it". And three years of farming, 7 years of marriage, and 
a whole lot of manure scooped by hand our fate is still up in 
the air. If you are ever in our neck of the woods stop on by 
and say hi! We can talk sheep, goats, or manure; your choice. 

 
by: Rebecca Fletcher    

Board Chat from the Eastern District 

Rebecca’s Children 
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U. S. Meat Animal Research Center research 

geneticist Dr. Tom Murphy hit on the future 

sheep genetics research projects for the cen-

ter, noting priorities remain in improving 

health and longevity; lifetime productivity; 

and wool and lamb quality. 

 

Through sampling breeding stock from 

throughout the country and “deep phenotyp-

ing” the sheep population, researchers can 

work to identify genomic regions and expand 

the NSIP estimated breeding values indexes.  

This includes identifying the “ meat and pota-

toes” traits of number of lambs born/weaned, 

lamb pre– and post-weaning growth; and 

fleece and fiber traits. 

 

But is also includes more difficult traits, in-

cluding: 

• Health traits such as mastitis, immune 

function, respiratory disease, and foot rot; 

• Functional traits including out-of-season/

accelerated lambing, milk/colostrum quali-

ty, longevity, and udder confirmation; and 

• Performance traits of feed efficiency, lean 

growth, primal cut weight, and eating qual-

ity. 

 

Murphy outlined the five most common rea-

sons for culling ewes in the United States. 

With age being the primary reasons for culling 

ewes prior to the end of their normal produc-

tive life (6-8 years) decreases a sheep enter-

prise’s profitability through increased costs 

and lost revenue.  While nearly 56% of ewes 

were culled due to age, lesser factors include 

failure to lamb, teeth problems, hard bag and 

mastitis. 

 

When it comes to ewe fertility, Murphy said 

that in many MARC flocks, ewes that are re-

peatedly open are retained so that the repro-

ductive tracts between barren and fertile ewes 

can be harvested and compared.  Researchers 

want to identify the genomic regions and in-

utero environmental effects associated with 

reduced fertility.  Other research is focused in 

the work of rams, with parentage tracking re-

sults indicating a wide variation in the number 

of lambs sired per lamb.  The objective of this 

research is to quantify the genetic/behavioral 

factors contributing to rem breeding capacity. 

 

Mouth soundness and the loss or wear of inci-

sor teeth is an unavoidable function of ewe ag-

ing.  Past work has indicated that moth sound-

ness is a moderate to highly heritable trait, 

and ongoing research will attempt to quantify 

this trait, identifying both genetic and non-

genetic factors contributing to variation. 

 

Murphy also noted that researchers are woring 

to identify and evaluate traits associated with 

resistance to intramammary infection.  Re-

search at US MARC found that 45% of range 

ewes were culture positive for mastitis within 

five days of lambing, and those ewes weaned 

on average 11.4 pounds lighter litters, so the 

economic cost associated with subclinical mas-

titis are substantial. 

 

 

 

 

 

Future Research For US MARC 
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The purpose of identifying sheep and goats is to enable trace back of scrapie-positive animals to 
their flock or herd of origin, and to trace animals out of infected flocks. The following animals are 
required to be identified with official scrapie tags when a change of ownership occurs: 

• All breeding sheep regardless of age. 

• All sheep over 18 months of age. 

• All sexually intact sheep and goats for exhibition. 

• All sheep determined by a state or federal official to be scrapie-positive, exposed, suspect, or 
high risk animals. 

• All sheep and goats from non-compliant flocks (flocks whose owners decline to comply with the 
provisions of the scrapie control program, or who violate its provisions). 

• All sexually intact goats that are: (a) registered; (b) are used for exhibition; (c) are used for milk-
ing; or (d) have resided on the same premises with sheep. 

• All intact feeder sheep sold at an unrestricted sale.* 
*An unrestricted sale at a livestock market is one in which breeding, feeding and slaughter 
sheep are sold the same day. Currently, all Nebraska sheep markets are operating as unre-
stricted sales. All ewe and ram lambs sold at these unrestricted sales will need to be identified 
regardless of age, unless they are nursing their dam. This also applies to goats for feeding, 
which have commingled with sheep. 

 

All persons who buy, sell or otherwise deal in the ownership or acquisition of sheep and/or goats 
are required to maintain records on their animals for a period of five years. Persons selling or 
buying sheep or goats must record the following information: 

• The number of animals sold or purchased; 

• The identification of the animals sold or purchased; 

• The date of sale or purchase; 

• Name, address and phone number of the person to whom animals were sold, or from whom ani-
mals were purchased; and Species, breed or class of animals sold or purchased. 

RECORD KEEPING REQUIREMENTS 

Sheep & Goat Identification Requirements  
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MARKET NEWS 

 
Weekly National Market Prices for Wool  

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Market Summary, Week Ending July 10, 2020 

Commercial Feeder Prices, ($/cwt.), Medium and Large 1 2, St. Onge-Newell, SD: $106.00-
$190.66 per cwt. for 47-129 lbs. (7/9/20); Billings, MT: $121.00-$168.00 per cwt. for 51-114 
lbs. (6/22/20) 

 Slaughter Prices – Live, negotiated, Not reported due to confidentiality. 

 Slaughter Prices – Formula, 86.00 lbs. carcass weight $202.48 per cwt. 

 Slaughter Prices “Comprehensive Information”–-Formula & Negotiated, 81.71 lbs. carcass 
weight $215.27 per cwt. 

 Equity Electronic Auction, No sale. 

 Slaughter Prices – Non-traditional, 60-90 lbs., San Angelo, TX: $174-$212; New Holland, 
PA: $205-$225 per cwt. 

 Federally-inspected slaughter (Week ending 6/27/20): 36,999 head 

 Cutout Value/Net Carcass Value (1), $351.69 per cwt. 

 Carcass Price, Choice and Prime, YG 1-4, weighted average prices ($/cwt.), No prices re-
ported. 

 Boxed Lamb, weighted average prices ($/cwt.), Trimmed Loins 4x4 549.12, Rack, roast-
ready, frenched (cap-on) 1,570.77, Rack, roast-ready, frenched, special (cap-off) 1,909.05, 
Leg, trotter-off, partial boneless 529.66, Shoulder, square-cut 334.49, Ground lamb 546.30. 

 Imported Boxed Lamb, weighted average prices ($/cwt.), AUS Rack (fresh, frenched, cap-
off, 28 oz/up) 1,064.15, AUS Shoulder (fresh, square-cut) 319.47, AUS Leg (fresh, semi 
boneless) 444.38, AUS Rack (frozen, frenched, cap-off, 28 oz/up) 869.51, NZ Rack (frozen, 
frenched, cap-off, 20 oz/up) 968.61, AUS Shoulder (frozen, square-cut) 279.55.                 

Exported Slaughter Ewes, 0 head  

Wool, ($/pound clean), delivered FOB, From 2 weeks ago: 18 micron (Grade 80s) NA, 19 
micron (Grade 80s) 3.21, 20 micron (Grade 70s) 2.73, 21 micron (Grade 64 -70s) 2.55, 22 
micron (Grade 64s) NA, 23 micron (Grade 62s) 2.50, 24 micron (Grade 60 -62s) NA, 25 
micron (Grade 58s) NA, 26 micron (Grade 56-58s) NA, 27 Micron (Grade 54-56s) NA, 28 
micron (Grade 54s) NA, 30-32 micron (Grade 50s, Grade 46-48s) NA, Merino Clippings NA. 

   Australian Wool, ($/pound clean), delivered FOB, 18 micron (Grade 80s) 3.49-3.95, 19 
micron (Grade 80s) 3.12-3.54, 20 micron (Grade 70s) 3.04-3.45, 21 micron (Grade 64-70s) 
3.04-3.44, 22 micron (Grade 64s) NA, 23 micron (Grade 62s) NA, 24 micron (Grade 60-62s) 
NA, 25 micron (Grade 58s) 2.47-2.80, 26 micron (Grade 56-58s) 2.16-2.44, 28 micron 
(Grade 54s) 1.46-1.65, 30 micron (Grade 50s) 1.21-1.37, 32 micron (Grade 46-48s) 0.74-
0.84, Merino Clippings 2.04-2.31. 

(1) The cutout value is the same as a net carcass value. It is a composite value that sums 
the value of the respective lamb cuts multiplied by their weights. It is also the gross carcass 
value less processing and packaging costs.   

  

Source: USDA/AMS 

 

July 19 - ALB Lamb Jam - San Francisco, Calif. - www.americanlambjam.com 
July 26 - ALB Lamb Jam - Austin, Texas - www.americanlambjam.com 
Aug. 9 - ALB Lamb Jam - Seattle, Wash. - www.americanlambjam.com 
Aug. 14-15 - Texas Sheep and Goat Expo - San Angelo, Texas - sanangelo.tamu.edu 
Aug. 23 - ALB Lamb Jam - Denver, Colo. - www.americanlambjam.com 

Aug. 29th & 30th—Nebraska State Fair– Lamb and Goat Tasting 
Sept. 12—Beginning Shepherd Field Day  - Pierce, NE  ne.sheep.goat@gmail.com 
Sept. 18-19 - Missouri Sheep and Goat Conference - Columbia, Mo. - www.mosheepgoat.com 
Sept. 25 - Texas A&M AgriLife LGD Field Day - Fredericksburg, Texas - sanangelo.tamu.edu 

Oct. 3rd & 4th—4S Goat Expo—North Platte, NE—s4goatexpo@yahoo.com or rsaner2@unl.edu 
Oct 17th—Nebraska Sheep and Goat Annual Conference and Meeting—Alliance, NE More information coming 
soon! 
Nov. 6-7 - 10th Annual Ozark Fiber Fling - Steelville, Mo. - www.ozarkfiberfling.com 

Renew your memberships to the  
 NEBRASKA SHEEP AND GOAT PRODUCERS!!   

You can go to the website   

https://nebraskasheepandgoat.org/ Or email us at ne.sheep.goat@gmail.com 

 
The Nebraska Sheep & Goat Producers Association newsletter is the only statewide publication serving exclusively sheep and goat 
producers. If you have livestock, products, or a service to sell, this is how you get it to the audience you’re trying to reach. 

 Size of Advertisement    Cost Per Issue 

 Business Card     $5-member, $10 non-member 

 Quarter Page     $10-member, $20 non-member 

 Half Page     $20-member, $40 non-member 

 Full Page     $40-member, $80 non-member 

  Interested in learning more? Contact Melissa Nicholson at ne.sheep.goat@gmail.com or 308-386-8378. 

*Members receive a free advertisement as stated in the membership benefits; however, any additional advertising is subject to the 
above rates. 

mailto:ne.sheep.goat@gmail.com
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Protecting the Flock from Highly Contagious Diseases – Resources in the Secure 
Sheep and Wool Supply Plan 

Join us for a webinar on August 4, 2020 at 7:00 PM CDT. 
Register now! 
https://attendee.gotowebinar.com/register/7778541598027663376 
 
Presenter:  

Danelle Bickett-Weddle, Associate Director 
Center for Food Security and Public Health 
Iowa State University, College of Veterinary Medicine 
 
Host: Dr. Jay Parsons, Department of Agricultural Economics 
University of Nebraska-Lincoln 
 
Time: 8:00 PM Eastern; 7:00 PM Central; 6:00 PM Mountain; 5:00 PM Pacific 
 
Description: 
The most highly contagious disease of livestock is foot and mouth disease (FMD) and it 
remains a threat in almost 100 countries in the world. Sheep are referred to as the 
“silent shedders” among livestock species susceptible to this devastating animal dis-
ease. Preparedness and response planning for FMD has taken center stage in recent 
years. Learn about this disease, how the U.S. plans to respond should it be diagnosed 
in North America, and the Secure Sheep and Wool Supply Plan for Continuity of Busi-
ness resources available to protect the flock.   

This webinar is made possible with funding support from the Let's Grow Committee of 
the American Sheep Industry Association. 

After registering, you will receive a confirmation email containing information about 
joining the webinar.  

http://link.rm0004.net/go/GtCwFQrO5QHUC1BJVZwmXQ2/
http://link.rm0004.net/go/GtCwFQrO5QHUC1BJVZwmXQ2/
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❖ Membership Level

 

 

❖ Contact Information
 

 

Name _________________________________________________________________________ 

Address_______________________________________________________________________ 

City_______________________________________________State_________ZIP___________ 

Phone _________________________ Email_________________________________________ 

Website_______________________________________________________________________ 

❖ Type of Operation (Circle all that apply)
 

 

          

❖ Interests (Circle all that apply)
 

 

❖ Any Other Pertinent Information You’d Like Us to Know.  What breed do you raise?
 

_______________________________________________________________________  

_______________________________________________________________________
 

_______________________________________________________________________ 
❖ Submit Form & Payments

 
  
To: Nebraska Sheep and Goat Producers 
Atten: Melissa Nicholson 
P.O. Box 1066 
Chadron, NE 69337 
 

o
 $125 Gold, Business, and Corporate 

o
  $45 Regular Membership               

$20 Youth Membership (up to 18 years 
old)  

Sheep Producer Auction Market Guard animal/herd dog provider 

Goat Producer Agribusiness 4-H/FFA member, Extension Educator    

Sheep Feeder Trucker Shearer 

Goat Feeder Stock Buyer Other _________________________ 

Purebred flock/herd Shearing   Pasture management/weed control 

Commercial flock/herd Feedlot     Sustainable farmer/rancher 

Hobby Farm Beginning farmer    Service Provider 

Marketing Specialty products    Other ___________________________ 

Predator Control Youth livestock shows  
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Feeder Pig, Butcher Hogs & Sows 

Sheep & Goat Sale 

Tuesdays at 4:00pm 

Columbus, NE 

-2020- 

March: 3rd, 17th & 31st 

April: 14th & 28th 

May: 12th & 26th 

June: 9th & 23rd 

July: 14th & 28th 

August: 11th & 25th 

September: 8th & 22nd 

October: 6th & 20th 

November: 3rd (TBA) & 17th 

December: 1st & 15th 

More information call: 

Randy: 402-276-2774 

Or 

Barn: 402-564-3231 
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PO Box 1066 

Chadron, NE  69337 

Tel:  Aaron Fintel, President - (308)760-1193 

Email: openskiesfarms@gmail.com 

 

Newsletter: 

        Melissa Nicholson  - (308)386-8378

 ne.sheep.goat@gmail.com 

  

Website: 

www.nebraskasheepandgoat.org 

“Supporting, Protecting and Promoting 

Nebraska’s Sheep and Goat Producers 

since 1979” 

BOARD OF DIRECTORS 

 Aaron Fintel, President Western (Alliance)  
 openskiesfarms@gmail.com 

 Dallas Henry, Vice President Central (Blue Hill) 
 dallashamp@gmail.com 

 Michael Littlefield, Treasurer Eastern (Surprise)  
 michaelrlittlefield@yahoo.com 

 Connie Moore, Western (Chadron) 
 crmoor4@gmail.com 

 Al Weeder, Eastern (Columbus) 
 weedera@hotmail.com 

 Harold Johnson, Western (Hyannis) 
 wellas.hj@gmail.com 

 Daniel Stehlik, Central (Curtis) 
 dstehlik2@unl.edu 

 Rebecca Fletcher, Eastern (Pierce) 
 Fletchers@thesouthernwindfarm.com 
 
Educational  Committee 

 Randy Saner, UNL  (North Platte) 
 rsaner2@unl.edu 

 Kelly Bruns, UNL (North Platte) 
 kelly.bruns@unl.edu 

 Ivan Rush, Scottsbluff 
 irush1@unl.edu 
 

 Melissa Nicholson, Newsletter and Communications 
Secretary (Chadron) 

 ne.sheep.goat@gmail.com 

https://nebraskasheepandgoat.org/
mailto:weedera@hotmail.com

